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Minnesota 2024-2025 Required Module 
Module Topic: Risk Management and Minnesota License Procedures 

(as required in § 82.61(h)) 

 
I. Welcome and Course Objectives       
 
II. An Overview of Risk        5 minutes 

A. Definition of Risk 
B. The need to reduce or eliminate risk in real estate transactions 
C. Recent MN Department of Commerce enforcement actions 

 
III. Disclosure Requirements  (82.68)      5 minutes 

A. Agent only conducting business on behalf of the broker to whom licensed 
B. Financial Interests 

1. Prior to negotiations 
2. In writing 

 

C. Advertising  (82.68)      10 minutes 
1. Licensee disclosure in all advertising 
2. Individual agent 
3. Team Names 

 

D. Compensation (82.70)      10 minutes 
1. All compensations and fees must go through the broker 
2. Referral fees 
3. Sharing commissions 
4. Brokers may pay commissions to an agent’s LLC, corporation or sole 
proprietorship if agent is sole owner 
5. Listing brokers have no claim to trust funds 
6. Actions 

 

E. Material Facts  (82.71)     10 minutes 
1. Must disclose all material factors the agent is aware of 
2. “Material” definition 
3. Agent liability: Recognizing obvious issues and red flags 
4. Exceptions 
5. Disclosure not limited facts about the property 
6. Statutes place same disclosure obligations on sellers  10 minutes 
7.  Sellers (not agents) have options 
8. Consequences of inadequate disclosure 

10-minute Break 
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IV. Contracts  (82.66)       15 minutes 
A. Listing Requirements 

1. Written Authorization 
2. Contents 
3. Prohibition of listing agreements        
4. Written authorization      15 minutes 
5. Contents 
6. Buyer representation prohibitions 

B. Facilitator agreements       5 minutes 
1. The default relationship in Minnesota 
2. Written agreement NOT required 
3. Confidentiality is the only required fiduciary duty unless other duties 
requested in writing 

 

C. Interference of Contract  (82.81)    5 minutes 
1. Intruding on the exclusive agency relationship of another broker 
2. Termination terms 

D. Purchase agreements       5 minutes 
1. Details and Pitfalls 

 

V. Negotiations  (82.71)        5 minutes 
A. Requirement to present all written offers promptly 
B. Cannot disclose terms of an offer prior to presentation 
C. Obligation to provide a copy of documents to the party when signed 

D. Obligation to provide closing statements detailing all disbursements 
 

10-minute break 
 

VI. Trust Accounts    (82.75)        10 minutes 
A. Deposit  
B. Offer rejected, earnest money returned next business day 
C. No commingling 
D. Interest 
  

VII. Cancellation          10 minutes 
A. Cancellation of residential purchase agreement 
B. Breach of contract vs cancellation of contract 
C. Methods of cancellation 

1. Voluntary 
2. Statutory  M.S. 559.217 
3.  Right to cure- 15 days, e.g. closing date 
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4.  Declaratory cancellation – 15 days   
  
 

VIII. *License Application and Maintenance Procedures   
A. How to Contact Commerce; Licensee Contact Info   5 minutes 

1. Required licensee contact information 
2. Contacting Licensing 
3. Contacting Education  
4. Contacting Education Providers 
5. Contacting Commerce Enforcement 

  
B. Applying for a license       5 minutes 

1. Qualification of applicants 
2. Application contents 
3. Applying for a broker's license 
4. Applying for a business entity (brokerage) license 
5. Period for application. 

 

C. Real Estate License Application Change 2024  
 

D. PE Requirements        5 minutes 
1. Minn. Stat. § 82.59 
2. How to find PE courses 

 

E. Examinations and Instruction 

 
F. Broker: Experience, Education, Examination    5 minutes 

1. Minn. Stat. §§  82.58 and 82.59 
2. Scheduling a broker’s license examination 

 
G. Salesperson: Education, Examination     5 minutes 

1. Minn. Stat. §§  82.58 and 82.59 
2. Scheduling a salesperson’s license examination 

 
H. General License Renewal Instructions     5 minutes 

1. Broker license renewals 
2. Broker responsibilities 
3. Broker company license renewals 
4. Salesperson license renewals 

a. Resident 
b. Non-Resident (reciprocal) 
c. Non-Resident (non-reciprocal) 
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5. Salesperson Responsibilities 
a.       Resident 
b.       Non-Resident (reciprocal) 
c.       Non-Resident (non-reciprocal) 

 
 

10-minute break 
I. CE Requirement         10 minutes 

1. General 
2. Agency law and fair housing 
3. Minn.  Stat. § 82.61 (f) 
4. Minn. Stat. § 82.61 (g) 
5. Module course 
6. Commercial-only designation  
7. How to find CE courses 

 
J. License Education Requirements in MN Statutes Chapter 45 

1. Continuing Education 
2. Audits 
3. Falsification of Reports 
4. Reporting Requirements 

 
Review           5 Minutes 
 
Exam            30 Minutes 
 
*The required 2024-2025 real estate module course application, along with a Study Guide for 
Section VIII, including links, will be posted on the education section of the Minnesota 
Department of Commerce website after 5.1.24. 
Note 1: This 3.75-hour module will also satisfy the broker module training requirement as required in § 
82.61(i) for 2023-2024 (in other words, there will be no separate broker module course for 2024-2025). 
Note 2: This 3.75-hour module will NOT satisfy the 1 hour of Fair Housing or 1 hour of Agency Law as required 
in § 82.61.(c) (1) (2). 
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